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THE SITUATION

With a target market of Italian and foreign 
institutional investors for its IPO, Enìa 
needed to maximize its reach of the off er 
by increasing the level of participation, 
without adding to the timeline of the deal.

THE PROBLEM

Photocopying and organizing documents for 
a physical dataroom, along with scheduling 
investors to view the information, would take 
weeks, or possibly months.

THE IMPLICATIONS

In addition to the administrative expense, a 
paper-based dataroom would have required 
someone to be onsite at all times to ensure 
that no documents went missing. With multiple 
parties having access to sensitive data during the due diligence process, there was potential 
for calamity if data fell into the wrong hands. The speed and security of a virtual dataroom was 
a major attraction. 

THE SOLUTION

Enìa chose IntraLinks Exchanges™ for its IPO. The company uploaded 2,000 documents 
to the exchange and kept the due diligence process moving forward in a timely manner. 
Advisers and partners could fi nd documents without needing to travel to a physical dataroom, 
allowing them to work in a focused manner and a convenient location. Answers to any 
questions could be supplied immediately. With all the data available on-demand in a single 
repository, the company could also track the workfl ow throughout the process.

THE RESULT 

With the help of IntraLinks, Enìa launched its IPO in July 2007, just slightly more than three 
months after making the decision to go public. The speed and smoothness of the deal 
demonstrates IntraLinks’ ability to provide a robust framework for the IPO process. With 
anywhere, any time access, Enìa was able to market the deal to potential investors around 
the world, attracting a strong choice of suitors. In addition, IntraLinks enabled costs to be 
more controlled.

Enìa 

Italian utilities giant Enìa was looking for investors that could help it fulfi ll 
the next stage in its development. The company turned to IntraLinks® 
to power the initial public off ering (IPO) that would provide the new 
investment it needed to build for the future.

“  The VDR allowed 

anywhere, any time access 

to the deal team allowing 

them to stick to the 

timeline, while maintaining 

an audit trail and archive 

to maintain a record of 

activity and disclosure. You 

could say it was the power 

behind the deal.”

 PATRIZIA MANTOVI, CORPORATE 
ACTION OFFICER, ENÌA

2,000  
Number of documents 
assembled on 
IntraLinks in support 
of the IPO 

3
Number of months 
needed to initiate 
Enìa’s IPO

€446.9 
MILLION
Amount Enìa raised
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IntraLinks (NYSE: IL) empowers global companies to share content and collaborate with businesses partners without losing control over 
information. Through the IntraLinks platform, companies, partners, and third parties can share and work together on even the most sensitive 
documents — while maintaining compliance with policies that mitigate corporate and regulatory risk. 

IntraLinks has more than 15 years of experience, and a track record of enabling high-stakes transactions and business collaborations valued 
at more than $19 trillion. IntraLinks is the proven provider of enterprise strength collaboration solutions, and is headquartered in New York 

THE BENEFIT 

IntraLinks provided the absolute security Enìa required for its documentation. Access to particular materials, blocking access 
where necessary, or making it selectively available, could be regulated. In addition, the system allowed Enìa to easily adapt to 
changing situations throughout the deal.


