
CLIENT FOCUS | SUCCESS STORIES

www.intralinks.com
1 866 INTRALINKS NEW YORK + 1 212 543 7700 LONDON + 44 (0) 20 7549 5200 

SINGAPORE + 65 6232 2040 SÃO PAULO + 55 11 4949 7700 

THE SCENARIO

The Invepar business team is constantly evaluating contracts, market opportunities and 
managing investor requirements. With all the sensitive documents involved, Invepar 
needed a tool that would allow the company to safely structure projects and manage 
project licensing online. Considering the impact of the content that needed to be shared by 
diff erent and strict teams, the solution would have to be fast, easy and completely secure 
so as to not compromise the integrity of any plans or investor information among several 
simultaneous deployments.

THE PROBLEM

Keeping restricted content confi dential was 
always diffi  cult throughout the concessions 
management process. Invepar required 
a tool that possessed suffi  cient technical 
capabilities and that allowed the business 
team to adequately set user access in 
order to manage the concession process 
with confi dence. 

THE SOLUTION

One option was highly recommended to 
Invepar by the capital market advisors: 
Intralinks. So Invepar did their own, intense 
technical evaluation of IntraLinks. After comparing its security capabilities and resources 
to other available tools in the market, they found IntraLinks met every one of their strict 
requirements. For them, IntraLinks’ Connect product was right for them. It was safe, user-
friendly and perfectly scalable to their needs as their user base grows.

Invepar

Brazilian conglomerate Invepar manages funding and public concessions 
for large-scale transportation infrastructure projects within Latin America 
and Brazil —such as subways in Rio de Janeiro and the International 
Airport of Guarulhos, also in preparation for the Olympics. The company 
creates profi tability for shareholders by serving millions of users through 
their services, developments and investments. This success story details 
how Invepar uses IntraLinks tools beyond the typical legal or deal 
transaction to save time and resources.
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“IntraLinks is a great tool, 

with a good cost/benefi t 

equation. It’s extremely 

easy to use, and allows 

us to set up projects 

quickly.”

 VICTOR SCHUMER, 
EXECUTIVE MANAGER OF IT

& TELECOM, INVEPAR
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IntraLinks (NYSE: IL) empowers global companies to share content and collaborate with businesses partners without losing control over 
information. Through the IntraLinks platform, companies, partners, and third parties can share and work together on even the most sensitive 
documents — while maintaining compliance with policies that mitigate corporate and regulatory risk. 

IntraLinks has more than 15 years of experience, and a track record of enabling high-stakes transactions and business collaborations valued 
at more than $19 trillion. IntraLinks is the proven provider of enterprise strength collaboration solutions, and is headquartered in New York 

BENEFITS 

Setup of user groups and permissions settings on IntraLinks Connect was extremely easy and fast thanks to a customizable 
and intuitive user interface. Today, the business team can create and secure a new project in just a few minutes, on-demand. 
Exchanging project data is completely secure, with all documents trackable by audit trails. The Invepar team can also restrict 
viewing, forwarding —even printing— on any document or any user. The agility IntraLinks Connect off ered Invepar replaced the 
long learning curves and constant verifi cation of document review by users.

RESULTS 

Today, Invepar has several national and international projects—such as their concession processes for the Guarulhos International 
Airport and the Transolimpica Highway— running on IntraLinks. IntraLinks lets Invepar save time on all the projects that have a 
defi ned timeframe and diff erent user groups.  Because of its easy adaptability, Invepar is evaluating the expansion of another 
IntraLinks product, IntraLinks Courier, throughout other areas of the company. 


